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12 Speakers on Communication 
 

Dr. Brian Little 
Award-winning psychology professor 
 
Described by a client as a cross between Robin Williams and Einstein, Dr. Brian Little is 
one of the funniest speakers on the planet, as well as one of the most respected. His 
presentations demonstrate how individual differences in personality play a subtle and 
vital role in the lives of professionals, their clients and the broader community. Dr. Little 
illustrates, with practical examples, the effect of personality on communication, memory, 
learning styles and decision-making. However, he also argues that in our professional 
work, we are not always what we appear to be. Little rejects the notion that we have 
‘fixed traits’ that are set like plaster. He argues that we have ‘free traits’ and are, at worst, 
only ‘half-plastered.’ 
 

Dr. Hendrie Weisinger 
World-renowned psychologist and authority on  
Emotional Intelligence in the workplace 
 
Dr. Hendrie (Hank) Weisinger has developed a breakthrough program based on his 
pioneering work in the application of Emotional Intelligence. Emotional Intelligence 
encompasses abilities such as self motivation, persistence in the face of frustration, 
mood management, and the ability to empathize, think and hope. Hank Weisinger's 
emotional intelligence program - the first of its kind - helps people at all levels master 
core competencies that improve productivity and promote job enjoyment. 

 
Dave Sherman 
Recognized speaker, trainer, and writer,  
known as The Networking Guy 
 
A powerful attitude will determine your entire approach to life, impact your relationships 
you develop with the other people and, ultimately, determine the success or failure of 
everything you do. The challenge is that most people have no idea how to develop, 
maintain and protect the type of attitude necessary to reach these incredible levels of 
success. Dave Sherman’s program doesn't just tell you why you need a great attitude; it 
will give you the tips, tools and techniques necessary to create the most powerful attitude 
you've ever experienced. 
 

Jeff Tobe 
Co-author of The Communication Coach 
 
Effective teams increase workplace morale and productivity. Groups that are innovative 
make fewer mistakes, save money and are more efficient. Jeff Tobe explores the 
creation of interdependence in teams and how the most powerful teams foster 
communication among their members. '”istening is power in the communication process,” 
according to Jeff Tobe. All world class professionals have perfected their listening skills. 
Have your people? If not, then Jeff shares nine techniques to more effective listening and 
communication which will set you apart from your competition. 
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David Avrin 
Popular 'Visibility Coach' with over two decades on the front 
lines of Marketing, Public Relations and Professional Branding 
 
David Avrin's eye-opening, informative and surprisingly humorous presentations have 
become very popular groups who want to stand out from their competition and become 
top-of-mind with their top prospects. 'The greatest enemy of success in business is 
anonymity,' says David. It’s quite simple: if people don’t know who you are, they can’t buy 
what you’re selling. In this energetic, informative and often irreverent and humorous 
presentation, David shows you how to stand out in your competitive category by crafting 
a compelling message, a memorable brand and a news-worthy persona. 
 

Herb Cohen 
Expert negotiator playing a key role in some of the world's 
headline dramas - from hostile takeovers to hostage 
negotiations 
 
Negotiator Herb Cohen's clients have included business executives, entrepreneurs, 
sports agents plus large corporations as well as governmental agencies, such as the 
Department of State, F.B.I., CIA., and The U.S. Department of Justice. Herb's analysis, 
insights and humorous view of many of these high-level happenings are a must for not 
only business people but parents, politicians and consumers – anyone who wants to 
establish and maintain mutually beneficial relationships. Bringing his vast knowledge and 
unique negotiating experiences to the podium, Herb Cohen teaches audiences powerful 
yet subtle negotiating techniques to help in every business, career, or relationship. 
 

Joel Zeff 
Comedian and communication expert with a unique blend of 
hilarious improvisation and essential ideas on work and life 
 
Joel Zeff creates energy. His spontaneous humor and vital messages have thrilled 
audiences for years. As a national speaker and humorist, Joel captivates audiences with 
a unique blend of hilarious improvisational comedy and essential ideas on work and life. 
His dynamic sessions focus on the marriage between creativity and communication, 
examining key skills such as trust, listening, teamwork, risk-taking, confidence, positive 
environment and openness and flexibility to change. 
 

Mimi Donaldson 
Co-author of Negotiating for Dummies 
 
What endears audiences to Mimi Donaldson is her ability to take risks on the platform. 
She leads by example and uses her own hilarious successes, failures, and observations 
as the model. People love Mimi because she is REAL. She brings audiences to their feet 
with her comic insights on communicating with bosses, coworkers, kids and the opposite 
sex. As the co-author of the smash hit, Negotiating for Dummies, Mimi has seen her 
work published in many languages around the globe, making her an internationally 
sought-after expert in a myriad of aspects of both business and human interaction. 
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Nicholas Boothman 
Internationally renowned expert in face-to-face communication; 
author of How To Connect In Business in 90 Seconds or Less 
 
A highly entertaining speaker, Nicholas Boothman has presented his revolutionary 
technique of ’Rapport by Design’ to businesses around the world. This presentation is for 
anyone in business who works with people. In business as well as life, failure to build 
trust and rapport can be insurmountable, while the rewards of a good first impression are 
almost immeasurable. Nicholas Boothman's interactive keynotes and workshops will 
have your group laughing and connecting with one another while they learn and retain 
skills that dramatically impact their sales, productivity and leadership potential. 
 

Tim Sanders 
Yahoo! Leadership Coach and bestselling author 
of The Likeability Factor 
 
Tim Sanders has become one of the most sought-after speakers in America today, 
renowned for his poignant message and his eloquent delivery. Tim explores the 
measurable aspects of likeability, including levels of friendliness, relevance, empathy, 
and realness. He entertains and drives his points home by using relatable stories and 
research to build a case that being a better person will make you more successful in life 
and in business. He'll show how to get a competitive edge by learning that the more you 
care, the more people will want to be in your network and will want to support you. This 
tailored keynote presentation outlines how likeability is the key to health, wealth and 
happiness in all arenas. Join Tim as he challenges each of us to boost our own L-Factor! 
 

Bodine Balasco 
Capturing the Heart of Your Customer 
 
Bodine Balasco is academically trained in public speaking and human behavior, with 
degrees from UCLA in Speech Communications and Social Psychology.  He has also 
been a radio show host and commentator for the 'Smart Business Radio Network.' 
Successful Meetings Magazine has named Bodine Balasco one of the Top 21 Speakers 
for the 21st Century. Beliefs drive behavior, and behavior creates results. Bodine will 
remove the guess work for you by sharing four core beliefs and five core behaviors for 
creating customer loyalty. This information will not only inspire your group, it will give your 
staff members new awareness & new tools that will immediately increase their customer 
focus and enhance their positive impact with their customers. We must realize once and 
for all, it's not about great performance. It's about great performance from the customer's 
perspective. 
 

Sarah Michel 
Expert on the art of connecting and the author of Perfecting 
Connecting 
 
Sarah Michel helps organizations and associations create behavioral changes by 
teaching people how to intentionally connect with anyone, anywhere, anytime through her 
Perfecting Connecting keynote and training programs. Your ability to be connected within 
your organization and externally with your network will determine your next promotion, 
sale, or business opportunity. Sarah, a master connector, will share her success 
strategies from her book, inspiring you to take action. 
 
 


